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MEMPHIS, TENN. – The 

Hardwood Forest Foundation 

recently partnered with Western 

Hardwood Association (WHA) to 

host more than 60 children for a 

day of learning at World Forestry 

Center (WFC). The event was in 

conjunction with WHA’s 

International Convention & 

Exposition. 

“From the first time I visited 

the World Forestry Center, I’ve 

believed it to be amazing. It has 

always been a goal to one day 

partner WFC with the Foundation 

and there’s no organization better 

than WHA to help this partnership 

happen. As I expected, the children 

we hosted crawled over the place 

from the second they entered the facility. WFC offers so much for them to explore and 

consequently learn about the marvels of sustained forestry,” said Charley Fiala, 

Foundation Vice President, WHA Member and West Coast Salesman for GMC 

Hardwoods. 

“WFC is built for kids of all ages. There are multiple exhibits and rides that I knew 

would excite and delight youngsters. There’s a wet-free raft ride and even a canopy lift 

where you can get a birds-eye view of the forest. The museum inspires curiosity and 

encourages active learning. The end result is a better informed child about people 

working in the forest and how the forest regeneration cycle works,” Fiala added.  

In a world where technology is at the forefront in education, WFC provides a virtual 

experience and the Foundation supports this type of learning. (cont. page 2) 
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“One of the exhibits lets visitors simulate being a 

smoke jumper, descending to fight a forest fire. Who 

wouldn’t want to do that one? Another favorite is the 

virtual feller buncher, where visitors not only harvest trees, 

they have to do it in a way that is timely and appropriate to 

guidelines,” Fiala said. 

In addition to the WFC visit, Fiala and Foundation 

Executive Director Crystal Oldham presented Truth About 

Trees to the children and served them a pizza lunch.  

Looking ahead, the Foundation seeks to expand its 

range of education through partnerships similar to the one 

created with WHA. 

“The best way to spread the word about the great 

success story of our regenerating North American forests 

is by joining in with other groups who have a shared 

interest in our forests. The WHA Annual International 

Convention and Expo is an ideal place for the Foundation 

to network and get others energized about our mission.  

We get to tell the story of growing trees in the United 

States and Canada and how they are used in our everyday 

lives. Attendees were from around the world and we had 

many conversations about how they can take our teaching 

tools back with them to their home countries,” Fiala said. 

Founded in 1989, the Foundation, a 501c3 organization, has been 

involved in a variety of educational programs and activities throughout 

the United States and Canada. Since its creation, NHLA has supported 

its efforts and hosted its office in the NHLA headquarters, located in 

Memphis. 

 
 

W.L.T. Trading LTD 

Distributor 

Jody Pang, Pei Lin 

65-06 Utopia Parkway 

Fresh Meadows, NY  11365 

Phone:  (646)301-7679 

 (917)836-1398 

Email: suetching1104@gmail.com 
 

Oaks Unlimited 

Hardwood concentration yard with dry kilns and 

exporter. 

Mark Taylor 

3530 Jonathan Creek Road 

Waynesville, NC  28785 

Phone: (828)926-1621 

Fax: (838)926-3383 

Web: www.oaksunlimited.com 

Email: mjt@oaksunlimited.com 

 

Vankong Trading LTD 

Distributor 

Joseph Law 

150 West 44th Avenue 

Vancouver, BC  V5Y 2V4 

Phone: (778)889-8999 

Email: josephlawkwumwai@gmail.com 
 

Ferro & Associates Machinery 

Machinery sales and consulting 

Bill Ferro 

2118 Cerise Avenue NW 

Salem, OR  97304 

Phone: (503)589-9549 

Web: www.ferromachinery.com 

Email: billf@ferromachinery.com  
 

Continental Hardwood Company 

Distributor 

Steve Schmitz 

5737 NE Portland Highway 

Portland, OR  97218 

Phone: (503)281-1212 

Fax: (503)281-2791 

Web: www.continentalhardwood.com 

Email: sschmitz@continentalhardwood.com 
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Founded in 1976 by William L. 

Johnson, Continental Hardwood Co. is 

a division of Johnson International 

Industries, Inc. Through its dedication 

to providing clients with outstanding 

value and customer service, they have 

become one of the Northwest's premier 

lumber suppliers. This unsurpassed 

tradition of excellence is carried on by 

current CEO Lisa Johnson. 

Continental Hardwood Company specializes in 

supplying imported and domestic hardwoods, softwoods, 

plywood, millwork and mouldings, IPB/MDF/Melamine 

and other specialty components.  Check out their website 

at www.continentalhardwood.com.  With distribution 

centers located near Seattle, WA and Portland, OR, they 

have the flexibility to serve customers throughout the 

Pacific Northwest, California, Hawaii, and southern 

Canada. Their  warehouses are home to millions of board 

feet in lumber, as well as a wide variety of sheet goods and 

mouldings. A state-of-the-art milling facility employs 

cutting edge equipment to get the quality millwork 

customers need fast!   

Steve Schmitz began his careen in the industry in 1983 

and was General Manager of the Kent, WA facility from 

1997-2008, before moving to Portland where he is 

currently the Regional Vice-President of Sales.  Contact 

Steve by email at sschmitz@continentalhardwood.com or 

by phone, 503) 281-1212. The Portland office is located at 

5737 NE Portland Highway, Portland, OR 97218. 

 

 
 

Hardwood suppliers on the West Coast 

indicated market activity continues to be on 

an upward trend.  One source in southern 

California commented, “Availability of 

kiln-dried hardwood has improved since the 

beginning of the year.  Prices have held firm 

and endusers are begrudgingly coming to grips with 

their new price points.” 

A source in Washington state said 

that while he can’t put his finger on 

anything in particular, things are 

picking up in certain areas.  The 

market is hit and miss right now.  One thing will get 

going and another will fall off some, but since 

something is always moving, it indicates a strong 

market.  Currently, alder, poplar and cherry are his best 

moving species. 

In Quebec, logging conditions 

deteriorated over March and April with the 

spring thaw and fresh snow hitting some 

areas.  Some mills commented that they 

have enough stock and aren't worried. 

Hardwood contact in Ontario report that for key 

species and grades, business is strong.  

They believe that supplies will increase 

as summer progresses.  Buyers are 

engaged with their sources of supply, 

keeping in mind the uncertainty of 

longer-term supply/demand concerns 

about price vulnerability.  They are buying now for 

short-term needs. 

U.S. GDP fell at an annualized rate of 1.0%  in 

Q1 2014, according to the Department of Commerce’s 

second estimate.  It marked the first quarterly decline in 

three years and contrasted sharply with 2.6% growth in 

Q4 2014. Economists blamed the contraction on severe 

winter weather; expect Q2 2014 to show a strong 

rebound; and still forecast GP growth of 2.5-3.0% for 

the year. 

The near-term bumps provided by somewhat 

stronger housing starts and brisk non-residential 

construction should more than offset the impacts of 

slow existing home sales and potentially slower 

remodeling activity, allowing domestic demand for 

grade lumber to slowly rise this summer.  Moreover, 

robust purchasing by the railroad, energy and pallet 

sectors will keep the center of the log in exceptional 

demand.  Year-to-date U.S. hardwood lumber exports 

were up 20% through March and remained strong into 

April.  Inventories are now large in China, however, and 

European holidays will begin in less than a month, so 

exports will temporarily slow over the next 60 days.   

Alder sales to distribution yards, cabinet 

manufacturers and moulding shops in the western U.S. 

have been quite good, and alder exports were pacing at 

an eight-year high through March.  Alder supplies are so 

tight that domestic and international buyers will keep 
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right on ordering—even if their sales slow—to ensure 

they aren’t left empty-handed. -excerpted from Hardwood 

Review Express 

Despite a very weak start to 2014, there is 

expectation among manufacturers that the second half of 

the year will be better than the first.  Indeed, average 

manufacturing sales forecasts in the latest NAM/

IndustryWeek survey were the highest in two years, with 

capital investment and hiring plans also moving in the 

right direction. Indeed, these data points were consistent 

with 4.0 percent production growth in the sector 

between now and the fourth quarter of this year, and 

roughly 86 percent of respondents were either somewhat 

or very positive in their outlook.  These findings 

mirrored similarly optimistic assessments from business 

economists, who predict real GDP growth of 3 percent 

or more in each of the remaining quarters of 2014, with 

industrial production up 3.7 percent for the year as a 

whole. -excerpted from NAM Monday Economic Report, 6/16/14 

 

 
 

There has been much discussion  r egarding the 

tax plan that House Ways & Means Committee 

Chairman Dave Camp (R-MI) unveiled in February. 

While it is almost certain that 

the plan will not be adopted this 

year, it will serve as a blueprint 

for future tax reform efforts.  

The Hardwood Federation is 

joining the National Association 

of Forest Owners in efforts to 

educate key lawmakers about the unintended 

consequences timber tax proposals could have on our 

industry.  Several provisions of the plan directly impact 

the forest products industry, primarily owners of 

standing timber.   

 Elimination of the current capital gains preferential tax 

treatment (15 percent) for revenue derived from 

harvesting timber.  If enacted, this bill would tax 

timber gains as ordinary income at a rate as high as 

39.6 percent.  

 Repeal of the current deduction for timber growing 

costs.  Right now forest landowners can deduct 

operating costs in the year in which they were 

incurred, rather than capitalizing these costs over time. 

  Elimination of the deduction and amortization of 
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Upcoming Meetings   
 
 

 
 
 

July 14, 2014  
Applied Forest Finance Workshop -Solutions for 
Timberland Investment Decision -Making  
Portland, OR  
Email: amanda@westernforestry.org  
 

July 17-19, 2014  
Woody Crops: Production Alternatives for  
Multiple Uses  10th Biennial Conference  
Seattle, WA  
Webpage: www.woodycrops.org  
 

July 28-August 1, 2014  
The Basics of Forest  Land and Timber 
Appraisal  
Corvallis, OR  
Email: richard@westernforestry.org  
 
 

August 5 -7, 2014  
WHA / NHLA Short Course Grade School  
Sherwood, OR  
Email: wha@westernhardwood.org  
 

September 3, 2014  
WHA Board Meeting  
Portland, OR  
Email: wha@westernhardwood.org  
 

September 9, 2014  
Washington Hardwoods Commission Meeting  
Olympia, WA  
Email: whc@wahardwoodscomm.com  
 

September 25, 2014  
Access, Easements, Rights -of-Way and Timber 
Trespass  
Grand Mound, WA  
Email: richard@westernforestry.org  
 
 
 

Have upcoming event or company news?  
Let us know and we’ll help you get the 
word out, both here  and on our website.  
Drop us a line and let us know!    

July1st 

mailto:hannah@nnrg.org
mailto:amanda@westernforestry.org
http://www.woodycrops.org/UpcomingMeetings/
mailto:richard@westernforestry.org
mailto:wha@westernhardwood.org?subject=ICE%20inquiry
mailto:wha@westernhardwood.org?subject=ICE%20inquiry
mailto:whc@wahardwoodscomm.com
mailto:richard@westernforestry.org
mailto:wha@westernhardwood.org?subject=Event%20information


reforestation costs.  Currently, forest owners can 

deduct up to $10,000 of reforestation costs per 

stand.  In addition, they can amortize the remaining 

costs over 7 years.   

 Eliminates timber as "real property" under Real Estate 

Investment Trust rules.  As you know, many of the 

large forest ownerships in the U.S. have structured as 

REITS for tax purposes.   

The high level concern with eliminating the tax 

benefits in the proposal is that any time it is made more 

difficult economically for landowners to keep their 

lands in timber, there is 

a risk that they will 

simply exit the business.  

This could take the form 

of selling lands to non-

growing interests such 

as developers, or converting land to row crop 

agriculture.  In either scenario it takes productive lands 

out of fiber production—which is bad for all of us—

loggers, truckers, lumber producers, and pulp and paper 

manufacturers. WHA is a member of HF.   

 

The proposed listing of the 

Northern Long Eared (NLE) Bat 

has risen to the top of the 

Hardwood Federation priority list 

in recent weeks. The U.S. Fish 

and Wildlife Service has extended 

for six months the deadline on its decision whether to 
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"The 2014 edition of Green Book's Softwood 

Marketing Directory is available ONLINE!  This 

service gives Softwood lumber sales representatives 

instant access to over 3,950 woodworking and 

industrial plants' Softwood lumber purchasing 

needs.  It is a free service with a qualifying Ad 

program in The Softwood Forest Products 

Buyer.  Without an Ad program, it can be accessed 

for $900 per year.  Each listing includes species, 

grades, thicknesses and quantities of lumber 

purchased regularly.  It also gives the lumber buyer's 

name, address, telephone and fax numbers, e-mail 

and web address.  

The 2014 edition of Green Book's Hardwood 

Marketing Directory is also available for lease in 

both a printed version and ONLINE!  It is filled 

with over 6,300 woodworking plants and 

distribution/concentration yards throughout North  

America.  This directory contains the  same type 

information as the Softwood directory and can be 

accessed for $1,900 per year, or at a discounted rate 

with a qualifying Ad program in National Hardwood 

Magazine or Import/Export Wood Purchasing News. 

 For more information on either Green Book, 

contact Grayce Thurman at 901-372-8280 or 

greenbook@millerwoodtradepub.com."  

mailto:greenbook@millerwoodtradepub.com
http://www.westernhardwood.org/newsletters/July14NL.pdf#nameddest=gradeschool
http://www.westernhardwood.org/Sherwood_OR_8-5-14.pdf


list the NLE Bat as endangered under the Endangered 

Species Act.  The listing is based on the anticipated 

impact of white nose syndrome, a deadly and swift 

spreading disease, on the bat population.  Proposed 

guidelines for protecting the NLE Bat population could 

have a significantly negative impact on logging 

activities in key states between April and October.  The 

bat has an unprecedented 39 state range and is 15-20 

times more common than non-listed bats in some areas.   

Walnut dominates Spring  Furniture Market 

Survey.  American walnut is on the r ise 

with furniture designers in bedroom and 

home office categories at the Spring 2014 

High Point Furniture Market.  One of  the 

largest gains was made in home office where 

walnut had 17% of the pieces on display, 

topping cherry at 16.4% and red oak at 

15.8%.  The top five were rounded out by maple at 9.8%

and mahogany at 3.%. “Many of these home office 

designs are a work space for professionals at home, but 

also at the office,” said Tom Inman of Appalachian 

Hardwood Manufacturers, Inc. Birch, pine, white oak, 

alder and elm rounded out the top 10 species in home 

office, each with 5% or less of the pieces on display. 

Hardwood Supply was emphasized at the recent 

Washington Hardwoods Commission Meeting.  Alder, the 

most prolific hardwood in the Northwest, is experiencing a 

shortage of logs to supply the mills to answer the demand 

of domestic and export markets.  The June 12th meeting 

agenda of the WHC featured speakers that helped focus on 

the supply issue.  The meeting was held at the Veterans 

Memorial Museum in Chehalis, WA, and carried the 

appropriate theme of “Hardwoods Grow to Market”.  All 

power point presentations can be accessed through the 

WHC website at www.wahardwoodscomm.com  

Chris Rasor, Washington State Department of Natural 

Resources (WADNR), led the way with guidelines for 

successfully growing red alder on your site that included 

site selection parameters, site preparation, seedlings, 

planting, early plantation monitoring, and pre-commercial 

thinning guidelines.   

Michael Johnson, Hancock Forest Management and 

WHC chairman, demonstrated how to use the Hardwood 

Growth & Yield Model to show landowners what they can 

expect for volumes and values at harvest time.  The WHC 

is working on a simplified model that will be accessed 

through a website and allows for easy navigation through 

identifying what the landowner has growing, picking the 

activities he wants to utilize, and then providing a 

standardized report. 

Kevin Zobrist, Washington State University (WSU), 

made his presentation from off-site through advanced 

technology.  He summarized the services that WSU 

Extension Forestry provides and how these relate to and 

coordinate with other programs, agencies, and sources of 

assistance to small-scale woodland owners in Washington. 

Bruce Bare, University of Washington (UW), 

described the funding of the 2013 assessment of the 

hardwood resource in western Washington undertaken by 

the UW and the WHC.  The principle result of the 

assessment (as of 2010) was that 8.3 MM acres of 

unreserved timberland exist in western Washington and 

support 8.3 BBF of growing stock that is available for 

harvest.  The volume available for harvest is increasing 

over the 20-year projection period of the study – 

increasing to about 11 BBF while sustaining an annual 

harvest of approximately 400 MMBF. 

Gordon Culbertson, Forest2Market, talked about 

hardwoods great potential for value added products and 

how they are subject to less volatility from the US housing 

market.  He discussed trends influencing western 

hardwood supply and value. 

Tom Fox, Tree Management Plus and WHC 

commissioner, presented a case study highlighting a 

hardwood conversion of a private small forest landowner.  

He discussed the rationale behind the hardwood 

conversion rules, and the process of laying out an actual 

riparian hardwood conversion unit.   He then led the group 

on a field tour of a 33 acre Alternate Plan Hardwood 

Conversion FPA along a major stream.  He showed the 

group an example of what qualifying hardwood 

conversion timber type looks like, and discussed the 

reasons for a hardwood conversion, unit layout, site 

preparation, and reforestation. 

Bob Penhale and Craig Graber, Dept of Ecology, 

added to the discussion of hardwood conversion by 

explaining the regional and site specific differences that 

need to be evaluated. 

Ed Orcutt, Cascade Forest Management and WHC 

commissioner and Washington State Representative, was 

the luncheon speaker.  He walked the group through the 

process and timing of passing a bill.  He discussed many 

bills that have now and can have an impact on the forest 

products industry. 
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Why do some people say 

about high-performing 

players: "What a GIFTED 

athlete?" 

And I say... "What a bunch of bunk!" 

Please allow me to rant just a bit, and I will follow it 

with a commentary on one of life’s most important 

principles. In the music industry, writers and reporters 

(who usually have no idea) are often fond of referring to 

some musicians as “overnight sensations.” In sport, they 

say, “She’s a natural, or “He was born with the gift to 

play.” People outside of sport use the phrase: “You can’t 

teach that… that’s natural talent.” 

Give me a break! 

The band is “an overnight sensation” after playing 

bars and village venues for 15 years. The player became 

“naturally talented” after putting his or her 10,000 hours 

of practice in. Many fans only see the current outcome, 

but athletes understand the long process required for 

excellence. And that’s my point. 

I was recently re-reading an article by Earl McRae of 

Sun Media about a friend of mine, Mike Bossy. Mike and 

I played against each other in the NHL during the years 

that the New York Islanders won 4 Stanley Cups. In his 

interview, Earl McRae asked Mike why players in today’s 

game miss the net so much. Mike’s response was very 

thought provoking: "When I played [in the NHL], the 

thing I hated most was missing the net. My mindset was 

always to hit the net, the puck either going in or 

generating a rebound. 

Instinctively, I also always knew where the net was 

and where and how to position myself. The rapidity of 

shooting, the element of surprise, was something I 

believed was very important. One thing I see today is 

players looking too much for the perfect shot. The front of 

the net is so loaded now that it's hard sometimes to find a 

spot to shoot at so -- if they do shoot -- they're trying to 

pick the corners, and wind up missing the net.” 

The first key to success is found in the second 

sentence Mike Bossy uttered in that interview: “My 

mindset was always to hit the net.” Everything starts 

with our mindset. 

Secondly, partly in response to my earlier rant, I 

would like to offer an insight that you will never get from 

reporters or writers… I remember being in the arena in 

Uniondale, NY, watching Mike Bossy after practice, after 

everyone else had left the ice to shower. I watched Bossy 

pile hundreds of pucks 20 feet out in front of an empty 

net. Then, with his head down, Mike focused on the puck 

and shot hundreds of pucks 8 inches high right at the 

middle of the net. With a lightning quick release, he never 

missed the net because he didn’t try to pick the corners. 

He always hit the net because his quick release was 

intended to score 5-hole or bounce off the goalie’s pads 

for a second-shot rebound. 

Thanks to Mike for proving my point and giving us 

the two prime keys to success in life, simultaneously. 
#1- Choose a successful MINDSET 

#2- Choose and daily practice a successful FOCUS 

Mike focused his shots mid-net because that gave him 

the best return. Wayne Gretzky said, “You miss 100% of 

the shots you don't take.” I would add, “You miss 100% 

of the shots that don’t hit the net.” While other players 

were focused on shooting pucks towards the posts, hoping 

to bounce it off the post and in, Mike counted on 

increasing his odds by not making the fancy “hope” shots. 

Mike focused all of his practice time honing one skill - 

hitting the net. And guess what? It worked. Mike Bossy is 

the only NHL player to have scored 50 goals or more in 

nine consecutive seasons. And he played just 10 seasons. 
With that out of the way, allow me to finish my 

rant.  Recent science tells us that “Gifted Athletes” or 

“Overnight Successes” have all spent 10,000 hours or 

more practicing their skills. I am often asked whether 

leaders are born or built? My answer is always, BOTH! 

Some are born with personality, strengths or skills that 

give them a little head start, but I know of no great leader 

who hasn’t put in the practice time to learn his or her 

trade. 

Let me say it one more time: Natural talent - what 

a bunch of bunk!  We are all born with skills and 

strengths… it’s what we choose to focus on and practice 

that differentiates us from the rest of the naturally-talented 

pack. 

Ryan Walter, www.ryanwalter.com 

Advertise in Hardwood Stand 

Affordable pricing for  members. 

$75 business card ad 

$150 half page ad 

http://www.ryanwalter.com


3-DAY LUMBER GRADING 
SHORT COURSE
August 5–7, 2014 | Hardwood Industries
20548 SW Wildrose Place  |  Sherwood, OR 97140

INSTRUCTOR
This three-day short course will be taught by Jack English,  
NHLA National Inspector.

FEES & REGISTRATION
The seminar fee includes registration, course materials, NHLA Rules Book, 
lunch and a Certificate of Completion. Please bring a notebook and a 
grading stick, if you have one. 

$300 US per person for WHA members / $450 US per person for non-members

LODGING
Make your own reservations at this hotel:
■   Comfort Inn Tualatin  |  866-394-8289
■  Quality Inn Tigard  |  503-245-6421
■  Holiday Inn Wilsonville  |  503-682-2211

DAY 1
Introduction
Basic Description
Lumber Characteristics
Cutting Unit Method
General Instructions

DAY 2
Standard Grades
Lumber Rule
Grading Practice
Species Exceptions
Covering Western Hardwood Grades

DAY 3
Species Exceptions
Kiln Dried Lumber Rule
Net/Gross Tally
Sales Code

PLEASE COPY THIS FORM FOR EACH APPLICANT.

Name:  
Company:  
Address: 
City:  State/Prov.:  
Zip/PC:  Email: 
Phone:  Fax: 

The value of “rules conscious” employees is a more carefully 
manufactured product, a more profitable yield from the log, and a 
better sense of the value of the lumber being handled. This three-day 
workshop will include a thorough study and explanation of the NHLA 
Rules Book, emphasizing the basics of hardwood lumber inspection.

This popular workshop gives yardmen, sawyers, edgermen, sales and 
office staff, and management level personnel an introduction to 
lumber inspection. Classes will begin at 8 a.m. and end at 4 p.m.

3-DAY LUMBER GRADING SHORT COURSE
August 5–7, 2014  |  Hardwood Industries
20548 SW Wildrose Place  |  Sherwood, OR 97140

QUESTIONS
For additional information, contact  
Kurt Landwehr at 503-692-6620.

MAIL OR FAX THIS FORM TO:
NHLA | Attn: Becky Miller
6830 Raleigh LaGrange Rd.  |  Memphis, TN 38134
901-382-6419 (Fax) 

This short course is co-sponsored by NHLA & WHA.

PAYMENT METHOD

  Mastercard        Visa        Discover        AMEX         Check 
Name:  
Card #:   Exp. Date: 
Signature:  Security Code: 
Please include payment with registration. Checks should be made payable to NHLA.

Kris
Typewritten Text

Kris
Typewritten Text

Kris
Typewritten Text

Kris
Typewritten Text

Kris
Typewritten Text
Online FillablePDF Form

http://www.westernhardwood.org/Sherwood_OR_8-5-14.pdf



