
A u t h o r i t a t i v e  r e s o u r c e  f o r 
a  s u s t a i n a b l e ,  p r o f i t a b l e , 
a n d  g r o w i n g  W e s t e r n 
h a r d w o o d  i n d u s t r y .

December 2016

Election Surprise:  Industry views
Goby Walnut Products to host tour for WHA December Board Meeting



In this issue:

*   Outlook
*   News
*   Get Motivated
*   Upcoming Events
*   Classifieds

No. 573
December 2016

WHA Board of Directors - Officers

Kurt Landwehr
  President

Nils Dickmann
  Vice President

Jeff Stoddard
  Treasurer

Lee Jimerson 
  Immediate Past President

WHA Board of Directors - Board Members
Aaron Blumenkron
Tricia Kilrain
Scott Leavengood
Mike Lipke

Doug Martin
Jamie Price
Lindy Stallard
Stephen Zambo

David Sweitzer
Secretary/Manager
PO Box 1095
Camas, WA  98607
Ph:   (360) 835-1600
Fax: (360) 835-1910
Web: www.westernhardwood.org
Email: wha@westernhardwood.org

Like us on Facebook!

Member

Outlook

With a few species experiencing a strong 
pull, the West Coast hardwood marketplace is 
steady overall.   In California, a source shared 
that activity for hardwood species sales has 
been higher than normal.  His prediction is 
that following a steady summer, that will 
continue for awhile at least.  Alder has seen 
a considerable rise in demand as it shares 
similar characteristics with hemlock fir.  Almost everyone he 
is in touch with is experiencing issues keeping alder in stock.

An Oregon contact noted that low grades tend to trend 
up and down as the year progresses and 
they’ve all learned to expect it.  Currently 
low grades are on the rise for them 
but expected to drop slightly lower as 
production ebbs toward the end of the year.  
Rustic grades are really hot, with the clears 

in second place for demand.  Like other sources, this Oregon 
distributor said that alder continues to be a strong species 
while on the other end of the spectrum is cherry which has 
been sitting around more than any of their other species.

 A distributor in Washington had positive comments 
looking ahead near-term.  They are seeing 
a strong push for poplar and white oak, 
but red oak is close behind.  Their end user 
customers seem to be focusing on building 
up inventories to carry them through to the 
new year so their purchasing habits could 
possibly back off a bit over the next month .

In the post-election economic environment, financial 
markets have expressed a sense of cautious optimism.  
Equity markets have reached all-time highs, largely on a 
belief that the new administration will bring needed tax and 
regulatory reforms and a significant infrastructure package.  
At the same time, markets are also sensing that additional 
federal spending might bring about greater debt.  Hence, 
the slumping bond market has sent yields up notably in 
November, even before the Federal Reserve likely raises 
interest rates in December.

New housing starts jumped 25.5 percent in October 
to the fastest monthly pace since August 2007.  New 
residential construction increased from an annualized 
1,054,000 in September to 1,323,000 in October.

The Federal Reserve said that manufacturing production 
expanded modestly for the second straight month, up 0.2 
percent in October.   - excerpted from Moultray, Chad, Ph.D., CBE. 
“Monday Economic Report.” NAM. National Association of Manufacturers, 
21 Nov. 2016.

mailto:www.westernhardwood.org?subject=
mailto:wha%40westernhardwood.org?subject=
https://www.facebook.com/Western-Hardwood-Association-103384239780658/
https://www.facebook.com/Western-Hardwood-Association-103384239780658/
http://www.ahec.org
http://hardwoodfederation.org/
http://www.westernhardwood.org/newsletters/Dec16NL.pdf#nameddest=outlook


Some current economy highlights include new durable 
goods orders jumped 4.8 percent in October and have 
increased 2.1 percent over the past 12 months; existing 
home sales rose 2.0 percent in October, extending the 3.6 
percent gain in September; and new single-family home 
sales declined 1.9 percent, down from 574,000 units at the 
annual rate in September to 563,000 units in October.

Update from Hardwood 
Federation

Members of Congress returned after the election to 
finish out the 114th Congress.    Enacting a measure to 
keep the government funded into 2017 will be a key focus.   
Recall that the current 
funding measure runs 
out December 9, 2016.   
Whereas previously 
it was expected that 
there would be some 
sort of omnibus bill 
to wrap up 2016 legislative business there has been a 
dramatic change in legislative strategy  since the election.  
During a meeting with Senate Majority Leader Mitch 
McConnell (R-KY) HF was briefed that the plan for the 
remainder of 2016 is to pass a continuing budget resolution 
through March 2017.  We remain hopeful that an Energy 
Bill will be taken up before the end of the year, but if that 
does not materialize, we anticipate that significant portions 
will be back in 2017.  Biomass, forest management reform 
and fire funding are all included in the Energy Bill, so we 
will be keeping a close eye on the status of these issues at 
the end of the year and where they are headed in January.

The Majority Leader’s staff is also anticipating that 
tax reform and repeal or amendments to the Affordable 
Care Act will happen in the first six months of 2017 using 
the budget reconciliation process, meaning that only 50 
votes in the Senate will be needed for passage.  These are 
the top two 2017 priorities for Republican leadership as 
articulated by the Leader’s office. 

Our task will be to identify issues that benefit the 
Hardwood industry early and communicate them often to 
incoming policy makers.

The bottom line is that it looks like March 2017 could 
be very busy for the U.S. Congress, the Administration and 
the Hardwood Federation.

http://www.pollmeier-usa.com


Member News

WHA member Pennsylvania & Indiana Lumbermens 
Mutual Insurance Company CEO 
John Smith announced he is very 
pleased that their profitability 
has continued to rebound, and 
to do so in a dramatic fashion 
during the first three quarters 
of 2016.  Smith said, “While we 
did not produce an underwriting 
profit, we have developed strong operating and net income 
in the past nine months.  Our assets pushed above $500 
million while adding over $5 million to our surplus.”

News

The Coalition for Fair Trade of Hardwood Plywood filed 
a petition with the U.S. Department of Commerce and the 

U.S. International Trade Commission 
asserting that imports of hardwood 
plywood products from China are 
being sold into the U.S. at dumped 
prices, below cost, to gain an unfair 
competitive advantage.  In violation 
of international trade rules, Chinese 

producers of hardwood plywood receive illegal government 
subsidies, such as tax breaks and discounted land and raw 
materials.

One of President Obama’s last foreign policy 
initiatives includes pushing for Congressional approval 
of a preferential trade agreement (PTA) known as the 
Trans-Pacific Partnership (TPP).  The TPP is the largest 
free trade deal since President Clinton signed the North 
American Free Trade Agreement (NAFTA) into law in 
1993.  Preferential trade agreements are treaties that 
remove barriers to trade and set rules for international 
commerce between two countries or among a small group 
of countries.  The TPP includes 11 other countries (mostly 
Pacific Rim) that, together with the U.S., account for 40% of 
world GDP and 26% of world trade.

The hardwood industry has a vested interest in the 
outcome of the TPP because member countries accounted 
for approximately 36% of U.S. hardwood lumber exports 

over the last two years.  Through August 
U.S. hardwood lumber exports were down 
3-49% to TPP member nations Canada, 
Chile, Japan, Mexico, New Zealand and 
Singapore, while exports were level to 
Malaysia, and were up 5-9% to member 
nations Australia and Vietnam.

Several groups, including the American Forest & 
Paper Association (AF&PA), support the TPP, saying it will 
open new markets for forest products and lower nontariff 
barriers and other regulatory impediments to trade. Global 
paper and wood products exports totaled $30.3 billion in 
2015, approximately 15% of the industry’s total sales.

Tariff cuts on American exports will be as high as 40% 
on wood, 30% on furniture and 25% on paper, according 
to The Office of the U.S. Trade Representative.  In theory, 
reduced or eliminated tariffs should increase U.S. exports, 
including hardwoods, by making them less expensive to 
foreign consumers.  The TPP is also intended to impact 
member country shipments to the U.S., although most 
hardwood lumber shipments from TPP nations to the U.S. 
are already duty-free.  - excerpted from Burbeck, Tony. “Free 
Trade Deals Work, Sort Of....Will Trans-Pacific Partnership Help or Hurt 
Hardwoods?” Hardwood Review Express 16 (4 November 2016): n. pag. 
Print. 

The Forest Service has released its preliminary Fiscal 
Year 2016 (FY16) accomplishments.  Overall, the numbers 
are disappointing.  Total outputs for the Forest Service 
totaled 2.896 billion board feet (BBF), an increase of 29 
million board feet (MMBF), or just more than one percent 
over Fiscal Year 2015.  The 2.896 BBF total is approximately 
90 percent of the assigned national target, the lowest 
percentage accomplishment in four years.

Please pass the biofuel.  We should all get used to 
liking leftovers.  No, we don’t mean bits of turkey or 
trimmings from holiday feasting, but the scraps from 
sustainable timber harvesting operations that are part of a 
renewable biofuel 
supply chain that 
many believe will 
revolutionize the 
jet airline industry.  
Just last week, the 
first cross-country 
commercial flight 
run partly from 
wood-derived biofuel - a Boeing 737-800 flown by Alaska 
Airlines - cruised from Seattle to Washington, D.C.

Washington state sits at the nexus of this innovation, a 
collaboration of in-state companies and universities, Native 
American tribes, state government, and private forest 
landowners.  - excerpted from “Please pass the biofuel.” Working 
Forest Action Network (22 November 2016): n. pag. Print. 

The Presidential Election: An Astounding Surprise OK, 
Now What—For the U.S. and Hardwood Industry?

A Do Something Congress - Congress passed so few 
laws the last couple years that it affectionately became 
known as a “do-nothing Congress.”  Come January, 
Republicans will control the White House, House and 
Senate, and the Trump Administration will hit the ground 
running.  Trump plans to work with Congress to introduce 

More of the story...
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and pass ten Acts 
(some are included 
below) within his first 
100 days in office.  The 
pace and scope of 
action will be head-
spinning compared to 
recent activity, which 
included one representative introducing a resolution 
officially recognizing magic as a national treasure.

“Drain the Swamp” -  Trump plans to introduce six 
measures to clean up corruption and special interest 
collusion in Washington, D.C., including term limits for all 
members of Congress and a five-year ban on White House 
and Congressional officials becoming lobbyists after they 
leave government service

Tax Relief and Simplification - Trump proposes reducing 
the current number of tax brackets from seven to three 
(12%, 25% and 33% rates).  The business rate will be 
lowered from 35% to 15%, and trillions of dollars held 
overseas by American companies will be repatriated at a 
10% tax rate.  The projected additional tax savings could 
encourage hardwood industry hiring and technology 
investment.

Healthcare - Rising costs have forced some Obamacare 
providers to bail and, in some cases, have left states with 
just one provider.  Trump plans to repeal most aspects of 
Obamacare, replace it with health savings accounts, and 
allow insurance companies to compete across state lines, 
which should lower costs.

Federal Regulations - Trump has promised a 
requirement that for every new federal regulation, two 
existing regulations must be eliminated.  According to 
National Public Radio, one place Trump is likely to start 
reducing federal regulations is with the Environmental 
Protection Agency’s (EPA) power plant rule called the Clean 
Power Plan (CPP), which aims to cut carbon emissions by a 
third by 2030. Trump has stated he would rescind the CPP, 
which is currently under judicial review and projected to 
cost over $7 billion a year, and has mentioned abolishing 
the EPA altogether.  Federal regulatory reductions are 
likely, but eliminating the EPA is not.  Biomass has been 
received favorably within the CPP, and the effort to both 
recognize the carbon benefits of biomass and prevent the 
EPA from regulating carbon emissions from forest-based 
biomass combustion will continue.  Trump is also promising 
to dismantle the Dodd-Frank Wall Street Reform and 
Consumer Protection Act.  Specific targets within Dodd-
Frank could include the “Volcker rule,” which prohibits 
banks from making speculative investments that boost 
bank profits but don’t benefit their customers (New York 
Times).

Climate Change - Trump has called climate change 
a hoax, repeatedly promised to quit the newly-signed 

Paris Climate Accord on greenhouse gas emission, and 
said he will halt billions of dollars of taxpayer-funded 
payments for United Nations global warming programs.  
A U.S. withdrawal from the accord would make other 
governments less likely to carry out their pledged emission 
cuts, according to the New York Times.  Money from U.N. 
climate change programs would instead be used to fix 
America’s water and environmental infrastructure, which 
could lead to additional demand for forest products.

Infrastructure and Energy Projects - Trump plans 
massive infrastructure spending on things like roads, 
highways, bridges, airports, tunnels, ports, waterways and 
pipelines—including the Keystone Pipeline project.  He 
also plans to lift restrictions on the production of shale oil, 
crude oil, natural gas and clean coal, which could lead to 
increased demand for wood construction material as well 
as board road, crane mats and railroad ties.

Immigration - Trump says he will begin removing more 
than two million criminal illegal immigrants from the U.S. 
and cancel visa applications from foreign countries that 
refuse to take the criminal illegal immigrants back.  He 
also plans to build a southern border wall and establish 
two-year mandatory minimum federal prison sentences 
for illegal re-entry for those with felony convictions, 
multiple misdemeanor convictions or two or more 
prior deportations.  Under Trump, visa rules will include 
enhanced penalties for overstaying and measures “to 
ensure open jobs are offered to American workers first.” 
Trump has also promised to withhold federal funding for 
sanctuary cities for undocumented immigrants (defined 
as cities that shield residents from federal immigration 
authorities). Combined, Trump’s immigration proposals 
could make finding labor even harder than it is now within 
some segments of the forest products and construction 
industries.

Trade - Trump plans a crackdown on trade deals, 
including renegotiation or withdrawal from NAFTA, 
withdrawal from the Trans-Pacific Partnership, and labeling 
China a currency manipulator.  Trump also plans to direct 
the Secretary of Commerce and U.S. Trade Representative 
to identify and end all foreign trade abuses that unfairly 
impact American workers.  A trade war, as the New York 
Times reports, could lead to China intentionally inflicting 
pain in the form of steep tariffs in sensitive areas that 
provide American jobs, like automotive and airplane 
manufacturing as well as farming.  One would hope the 
hardwood industry would be immune, given China’s 
dependence on U.S. hardwoods to meet construction 
industry and consumer demand.

Key Positions to Fill - The future of the forest 
industry and the environmentalists who oppose it will 
be determined in part by Trump’s appointment of key 
positions, including agriculture secretary, who oversees 
the U.S. Forest Service, as well as interior secretary, who 



oversees the Bureau of Land Management.  Names floated 
in news reports lean toward individuals who support 
resource extraction rather than preservation.  - excerpted 
from Barrett, George & Burbeck, Tony. “The Presidential Election: An 
Astounding Suprise. OK, Now WHat-.” Hardwood Review Express 15 (16 
September 2016): n. pag. Print. 

Membership Benefits

December board meeting with tour and luncheon. 
The December 8th board meeting will open with a 

tour at Goby Walnut Products in Portland, OR.  After the 
tour, guests will have lunch at 
the Widmer Pub before a short 
board meeting.  Special guests 
from Oregon Wood Innovation 
Center will be attending for 
a round table discussion 
about innovative new uses for 
hardwoods.  All members have 
been invited and several have 

responded. RSVPs must be received by December 5th.

The date and location have been locked in for the 
2017 Western Hardwood Association Annual Convention.  
The 3-day convention will start off with the Salmon Fishing 
Derby on August 22nd, a day of Speakers, dinner, and 
auction at the World Forestry Center in Portland, OR, 
on the 23rd, and conclude with the WHA Golf Classic on 
August 24th.  Be sure to add it to your 2017 calendar!

Motivate

Challenge Yourself to Win
by Larry Dennis

Steady progress can lead to big rewards as told by 
Blake.  “In January of 2015, the company I work for 
launched a new idea for all of our foremen; an incentive 
program to encourage us to accurately complete all of 
our paperwork. While none of the paperwork was new in 
itself, the reward for fully completing the paperwork at the 
end of every day was. In an effort to urge us to complete 

these tasks, a $250 Home Depot 
gift card was on the line. The owner 
decided to hold a monthly drawing 
for one winner. The key, however, 
was in being eligible. To be eligible, 
daily logs needed to be done each day 
and time cards and safety meetings 

notes filled out correctly each week, for the entire month. 
I hadn’t been taking some of my leadership responsibility 
as seriously as I should have been, so I figured I didn’t 
have much of an opportunity to win. A few months had 
gone by in which I had been diligently doing all of my 
paperwork, and to my surprise, my name was drawn and I 
won the drawing. By now, completing all of my paperwork 
accurately by the end of the week had become a habit and 
by the end of the year, I had won again!! I was recognized 
as Foreman of the Year with $1,000 bonus. Boy, was I 
excited and proud.

“The lesson I learned from this experience is when I 
buckle down and hold myself to 
a high standard of excellence and 
do what is asked of me, I can be 
recognized and acknowledged. 
The fact that my company decided 
to implement the awards and 
incentives system made me realize 
how important our performance 
standards are. 

“The action I call you to take 
is to commit yourself to high standards of excellence, 
do what is asked of you and don’t be afraid to go above 
and beyond your company standards. Set an example of 
performing to high standards for everyone in your world to 
follow.

“The benefit you will gain is the self-assurance that 
you are pulling your weight, doing your part and being 
responsible, which will be noticed.”

One of Turbo’s 15 Leadership Principles is “stimulate 
competition.” One of the ways to implement this principle 
is to throw down a challenge, make a contest out of it. 
The above story is packed with extraordinary advice for 
anyone looking for a way to create the winning behavior 
required to lower costs and increase quality performance. 
Don’t miss the points - “I saw more clearly how important 
the standards were” and “now I had a new habit.” Habits 
define culture, culture determines performance.  - Dennis, 
Larry. “Challenge Yourself to Win” The Turbo Charger 593 (28 June. 
2016): n. pag. Turbo Leadership Systems. Web. 

Merry
Christmas!
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Upcoming Events  

December 6-8, 2016
Seventh Western Native Plants Conference
Vancouver, WA
Email: richard@westernforestry.org

December 8, 2016
Western Hardwood Association Tour, Luncheon, and Board 
Meeting
Portland, OR
Email: wha@westernhardwood.org

January 19, 2017
Mapping the Course: Timberlands, Forest Products, 
Processing and Fiber Issues for 2017
Vancouver, WA
Email: richard@westernforestry.org

March 28-30, 2017
MassTimber Conference
Portland, OR
Email: craig@forestbusinessnetwork.com

Submit your classified ad by December 20th for the 
January 2017 issue of Hardwood Stand to
wha@westernhardwood.org.  $25/mo

Pollmeier Value Added German Beech and BauBuche 
(Beech LVL) is the largest producer and supplier of 
European Beech Lumber in the world. With 3 modern 
sawmills we produce 5 times more European Beech than 
the next largest supplier and 100% of our production 
is German Beech.  Contact Doug Martin at doug@
pollmeierusa.com or (503)452-5800.

Wood-Mizer offers portable and industrial sawmills, 
resaws, edgers, kilns, log splitters, material handling 
equipment, bandsaw blades, and blade maintenance 
equipment for woodworking hobbyists and forestry 
professionals all over the world. Contact: Brett Lottman at 
blottman@woodmizer.com or (503)661-1939.

Abenaki Timber, your trusted supplier of fine Northern 
and Appalachian Kiln-Dried hardwoods.  We produce 
4/4  8/4 in most species and grades and offer Sorting, 
S2S, SLR1E and Ripping.  www.AbenakiTimber.com.  Nils 
Dickmann Nils@abenakitimber.com (206)661-4685.

C l a s s i f i e d s  The 2016 edition of Green Book’s Hardwood 
Marketing Directory is available for lease in both 
a printed version and ONLINE!  This service gives 
Hardwood lumber sales representatives instant 
access to over 6,400 woodworking plants and 
distribution/concentration yards’ Hardwood lumber 
purchasing needs throughout North America.  Each 
listing includes species, grades, thicknesses and 
qualities of lumber purchased regularly.  It also gives 
the lumber buyer’s name, address, telephone and 
fax numbers, e-mail and web address.  The Online 
copy leases for $1,900 and the printed copy leases 
for $1,200 per year.   A discounted rate is available 
with a qualifying Ad program in National Hardwood 
Magazine or Import/Export Wood Purchasing News.

The 2016 edition of Green Book’s Softwood 
Marketing Directory is also available ONLINE!  It is 
filled with over 4,200 woodworking and industrial 
plants’ Softwood lumber purchasing needs.  This 
directory contains the same type of information as 
the Hardwood directory.  It is a free service with 
a qualifying Ad program in The Softwood Forest 
Products Buyer.  Without an Ad program, it can be 
accessed for $900 per year.

For more information on either Green Book, 
contact Jennifer Trentman at 901-372-8280 or 
greenbook@millerwoodtradepub.com.
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