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It’s Going to be a Great Year  

 
 

Although 2014 finished strong, one southern 
California contact says that the 
momentum hasn’t carried into the early 
months of 2015. 

A hardwood supplier in 
Washington  notes the market is 
currently at a good level and there is 
stability in our area with a fair amount 
of building going on. 

An Oregon contact  shared that his market 
conditions are growing, with a lot more 
building going on. 

For Ontario, business 
started to gain momentum following the 
holidays and contacts there are hopeful 
momentum will continue to progress. 

Log supplies in Quebec 
have been adequate, 
typical for the winter months of the new 
year.  Orders, however, have been slow, 
according to contacts there. 

The U.S. economy has sputtered a bit in the early 
months of 2015. While it continues to grow modestly, 
several economic indicators are weaker than we would 
prefer. For example, manufacturing 
production decreased by 0.2 percent in February, 
declining for the third straight month.  Manufacturing 
output has increased 3.4 percent over the past year, and 
manufacturers continue to be mostly upbeat about the 
coming months.  Retail sales were also lower for the 
third consecutive month in February.  Housing 
starts were quite disappointing, with the annualized pace 
of new residential construction activity plummeting 
from 1,081,000 in January to 897,000 in February. -

excerpted from National Association of Manufacturers Monday 

Economic Report (3/23/15) 

How quickly markets have turned. Yes, we 
probably held onto optimism about the hardwood 
market longer than a dispassionate view of economic 
signals might have allowed. The price declines that 
began last summer, we thought, would be just 
“corrections” to an overheated market. Global demand 
was still strong and growing, after all. In October 2014, 
we said the “perfect storm” of low-grade market 
expansion would rage on into 2015— though flooring-
grade Oak and frame stock prices had already been 
falling for five to six months. Even as recently as 11 
weeks ago, we were calling for 2015 to be another 
“pretty good year.”  

On the other hand, these optimistic forecasts were 
quite reasonable at the time, and in line with the wave of 
optimism the industry was riding. Nobody guessed oil 
prices would collapse, the U.S. dollar would explode, or 
the euro would lose a quarter of its value. There was 
little reason to expect China would not resume its 
frenetic buying once it worked through the large 
inventories it amassed in November and December and 
got over its New Year hangover.  

So here we are today, coming to grips with a 
dimmer short-term outlook for the industry. The belief 
that markets would rebound after the Chinese New Year 
has given way to the more likely probability that lumber 
production and supplies will outpace demand at least 
through the third quarter. The “correction” we’ve been 
forecasting is already deeper than anticipated, and there 
is less hope now that things will get better before they 
get worse. There are lots of demand factors in play, but 
the real price driver for the balance of the year will be 
supply, as it always is in the short term.  excepted from 

Meyer, Dan. "Revising the 2015 Outlook" Hardwood Review 

Express 14 (20 Mar. 2015) 

 

* Outlook 
* Industry 
*   Legislative 
*   Motivate 
*   Upcoming Events 

In This Issue: 

http://www.hardwoodreview.com/
http://www.westernhardwood.org/newsletters/Apr15NL.pdf#nameddest=outlook


 

Join WHA 
First time membership is $150 the first year and for a limited time, $250 for the second year. 

The WHA is the only organization dedicated exclusively to the availability and promotion of Western Hardwoods.   
Membership benefits include: 

online membership directory listing 
one free newsletter ad 
company profile in newsletter 
our monthly email newsletter 
important industry updates by email 
a free banner ad on WHA’s website 
discounts on Association meeting registration 
Joining is easy.  Use the online membership application and simply pay by credit card, . 
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http://westernhardwood.org/joinwhatoday.htm
http://www.westernhardwood.org/newsletters/Apr15NL.pdf#nameddest=convention


 

 
Geopolitics, coupled with the rapid descent in oil 

prices and the Russian ruble, are now combining to 
have an impact on wood products supply and prices.  
The impact of cheaper Russian lumber coming into 
northern Chinese ports is pushing more North American 
and European lumber into southern Chinese ports. At 
the same time, virtually all distributors and wholesalers 
were planning to drop inventory levels in Q1/2015 in 
anticipation of more Russian lumber being available at 
potentially lower prices. Many are planning to keep 
inventories lean until they believe the bottom of the 
market has passed. 

 

 

Hardwood Federation Policy Issues Update 

US Forest Service Budget:  Forest Service Chief 
Tom Tidwell defended his budget before the Senate 
Appropriations Committee’s Interior subcommittee.  He 
took tough questions from the members on the Service’s 
efforts to meet timber production volumes and on 
wildfire funding.  There continues to be an increased 
focus on Federal forest management and timber harvest 
numbers in appropriations meetings and hearings.  More 
hearings are being held and it is anticipated that 
questions about timber harvest goals and forest 
management will continue to be raised.. 

Estate Tax: Changes to the Estate Tax were 
included in the President’s budget request submitted in 
late February.  Changes that could have an impact on 
many in the hardwood industry include lowering the 
exemption level to $3.5 million (from $5 million) and 
removing the inflation 
adjustment, raising the tax 
rate on inherited property to 
45% (from 40%), and 
raising the capital gains rate 
to 28%.  The Hardwood 
Federation continues to participate in the Family 
Business Estate Tax Coalition and will be tracking 
related legislation as it develops.   

Tax Reform:  Ear lier  this month, Senators Or r in 
Hatch (R-UT) and Ron Wyden (D-OR), Chairman and 
Ranking Member of the Senate Finance Committee, 
respectively announced a bipartisan effort soliciting 
ideas on ways to reform the “the nation’s broken tax 
code to make it simpler, fairer and more efficient.” Five 
working groups have been established to solicit input in 
the following areas: 

Individual income tax 
Business income tax 
Savings and investment 
International tax 
Community development and infrastructure 

Committee leadership announced that each of these 
groups will produce findings on current tax policy and 
legislative  recommendations within its areas, with the 
goal of having recommendations from each of the five 
groups completed by the end of May.  Submissions 
from stakeholders are being accepted and, according to 
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Like us on Facebook! 

https://www.facebook.com/pages/Western-Hardwood-Association/103384239780658
https://www.facebook.com/pages/Western-Hardwood-Association/103384239780658
http://www.westernhardwood.org/newsletters/Mar15NL.pdf#nameddest=news
http://www.westernhardwood.org/newsletters/Apr15NL.pdf#nameddest=news


the announcement, will be considered in developing 
bipartisan tax reform legislation.  The deadline for 
submission is tax day, April 15.   

 

Say Less, Do More 
By Larry Dennis 

Action without vision is only passing time; vision 
without action is merely daydreaming; but vision with 
action can change the world.  -Nelson Mandela 

Shad, electrician general foreman for a SW 
Washington contractor, told Session 7B of the 
Leadership Development Lab, 

"At session 3, when we were challenged to apply 
five times more enthusiasm to some postponed project, I 
racked my brain trying to think of where and how. What 
would a deserving project be for applying more 
'commitment in action,' more enthusiasm? I went home 
and talked to my family about it, and my teenage 
daughter, in all her wisdom, said, 'Dad, you're always 
telling everybody else what to do, but you never do it 
yourself.' She thought I should 'say less and do more.' 

"The next day at work, I decided to take her advice. 
In the middle of the mill shutdown we were working on, 
I started picking up unused tools, putting them back in 
the jib box or hanging them in their designated 
locations. I picked up the garbage that just seems to 
keep coming. I sorted the leftover job materials into 
materials that can be used on future jobs and stuff to be 
recycled. When the rest of the crew noticed what I was 
doing, they started doing the same. At the end of the 
day, the job site was cleaner and safer than it was when 
the shift began, and I could easily see the crew was 
proud of what they'd done. 

"The lesson I learned from this experience is that if I 
lead by example, others will naturally follow. 

"The action I call you to take is be willing to take the 
first step when you want your team to take action. Don't 
just tell them; show them. Your example will inspire the 
actions you need to see more of. 

"The benefit you will gain is others will join in, 
work will get done, morale will improve, and you'll 
spend less time pointing your finger." 

Shad's story, in addition to reminding us that our 
actions speak more loudly than our words, also points 
out another truth: we're pretty much the same people at 
home that we are at work.  Shad's daughter observed 
something in her dad at home that was also true at work. 

To his credit, he listened, learned, and adjusted his style 
of leadership on the job. I'm betting he also made some 
adjustments at home.  

Becoming an engaging leader requires becoming 
more self-aware, expanding your awareness of others, 
learning better ways of communicating, and turning 
vision into reality through action. It's the kind of growth 
that's life-changing, impacting all our relationships and, 

ultimately, our world. 
Where can you apply five times more 
enthusiasm? How will you put your 
commitment into action? How will you 
change your world?. - Larry Dennis, Turbo 

Leadership Systems©. Web: www.turbols.com 
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Upcoming Meetings  

 

April 13-14, 2015 
Forest Growth and Yield Models –What Makes 
Them Work and What Makes Them Fail  
Portland, OR 
Email: richard@westernforestry.org  
 

June 3, 2015 
WHA Board Meeting  
TBD 
Email: wha@westernhardwood.org 
 

June 9, 2015 
Washington Hardwoods Commission Annual 
Symposium  
Mt Vernon, WA 
Email: whc@wahardwoodscomm.com 
 

August 18-20, 2015 
Western Hardwood Association Annual 
Convention  
Portland, OR 
Email: wha@westernhardwood.org 
 
 
 

Have upcoming event or company news?  
Let us know and we’ll help you get the 
word out, both here  and on our website.   

http://www.turbols.com
mailto:richard@westernforestry.org
mailto:jeanh@lumberassociation.org
mailto:wha@westernhardwood.org?subject=ICE%20inquiry
mailto:whc@wahardwoodscomm.com
mailto:jeanh@lumberassociation.org
mailto:wha@westernhardwood.org?subject=ICE%20inquiry
http://www.pollmeier-usa.com/
http://www.westernhardwood.org/newsletters/Apr15NL.pdf#nameddest=motivate


Alder

Pacific 
Albus 

Big Leaf 
Maple 

Oak

Madrone

This event will bring together primary producers, secondary producers, wholesalers, distributors, 
importers and exporters for the opportunity to establish relationships and develop future business.  
Anyone who works with or supplies goods and services to attending companies will also benefit from the 
opportunity to make contact with key people.

Register Online
Registration includes 2 receptions, 1 lunch, 1 dinner, and 2 tours. Fishing Derby and Golf Tournament extra.

Full page ad in program book, featured in promotion materials, recognition in monthly 
newsletter, 3 free registrations, free exhibit space, on- site banner.

¾ page ad in program book, featured in promotion materials, recognition in monthly 
newsletter, 2 free registrations, free exhibit space, on site banner.

2/3 page ad in program book, featured in promotion materials, recognition in monthly 
newsletter, 2 free registrations, on-site banner.

½ page ad in program book, featured in promotion materials, recognition in monthly 
newsletter, 1 free registration, on-site banner.

¼ page ad in program book, featured in promotion materials, recognition in monthly 
newsletter, on-site banner.

$5,000

$3,000

$1,000

$500

Sponsor Information

Exhibit Information Auction Donors

Limited to the First 15 to Sign Up
All exhibits will be adjacent to meeting and reception areas.  
The Convention agenda will include time slots to visit 
exhibits.  The exhibit space fee does not include registration.
Cost - $300, includes skirted 8’ table.

Proper Recognition Given
We are looking for unique items for our silent and oral 
auction.  If you have a special item that you can donate for 
the benefit of the WHA, we would sincerely appreciate it.  
The famous Traeger grill has been secured for the raffle.   
All income from the raffle, silent, and oral auctions help the 
WHA keep its vision statement commitment: 
Authoritative resource for a sustainable, profitable, and 
growing Western hardwood industry.

To be a Sponsor, Exhibitor, or Auction Donor and  to Register for the Convention, sign up online or email:
Western Hardwood Association

P.O. Box 1095, Camas, WA 98607 USA • 360-835-1600 • www.westernhardwood.org • wha@westernhardwood.org

Western Hardwood Association
Annual Convention

August 18-20, 2015
World Forestry Center, Portland, OR

Sponsors  •  Exhibitors  •  Auction Donors

$2,000



Limited to the First 15 To Sign Up
All exhibits will be adjacent to meeting and reception 
areas.  The Convention agenda will include time slots 
to visit exhibits.  The exhibit space fee does not include 
registration.
Cost - $300, includes skirted 8’ table.

This event will bring together primary producers, secondary producers, wholesalers, distributors, 
importers and exporters for the opportunity to establish relationships and develop future business.  
Anyone who works with or supplies goods and services to attending companies will also benefit from the 
opportunity to make contact with key people.

Register Online
Registration includes 2 receptions, 1 lunch, 1 dinner, and 2 tours. Fishing Derby and Golf Tournament extra.

Exhibit Information

Auction DonorsSponsor Information

Proper Recognition Given
We are looking for unique items for our silent and oral 
auction.  If you have a special item that you can donate for 
the benefit of the WHA, we would sincerely appreciate it.  
The famous Traeger grill has been secured for the raffle.   
All income from the raffle, silent, and oral auctions help the 
WHA keep its vision statement commitment:
Authoritative resource for a sustainable, profitable, and 
growing Western hardwood industry.

This Is Our Life Support
Without our sponsors, we would not be able to finance 
the convention.  Various levels of sponsorships come with 
different features including advertising in the program 
book, recognition in monthly newsletter and on all 
promotional materials, plus some include free registration 
and exhibit space.
Sponsorship categories -  
$5,000  •  $3,000  •  $2,000  •  $1,000  •  $500

To be a Sponsor, Exhibitor, or Auction Donor and  to Register for the Convention, sign up online or email:
Western Hardwood Association

P.O. Box 1095, Camas, WA 98607 USA • 360-835-1600 • www.westernhardwood.org • wha@westernhardwood.org

Sponsors • Exhibitors • Auction Donors

Western Hardwood Association
Annual Convention

August 18-20, 2015
World Forestry Center, Portland, OR

Exhibitor Showcase

Exhibit LayoutExhibit Cost

Tuesday, August 18  5:00 PM - 8:00 PM (reception)
Wednesday, August 19 8:00 AM - 9:30 AM  
  11:30 AM - 1:00 PM (lunch)
  4:30 PM - 6:00 PM (reception)

Miller Hall
World Forestry Center

Main Entrance

Hall Entrance

Front of 
Meeting 

Room

Seating

Exhibit
Tables

Exhibit
Tables



This event will bring together primary producers, secondary producers, wholesalers, distributors, importers 
and exporters for the opportunity to establish relationships and develop future business.  Anyone who works 
with or supplies goods and services to attending companies will also benefit from the opportunity to make 
contact with key people.

Register Online
Registration includes 2 receptions, 1 lunch, 1 dinner, and 2 tours. Fishing Derby and Golf Tournament extra.

Auction Donors

Exhibit Information Sponsor Information

Limited to the First 15 to Sign Up
All exhibits will be adjacent to meeting and reception areas.  
The Convention agenda will include time slots to visit 
exhibits.  The exhibit space fee does not include registration.
Cost - $300, includes skirted 8’ table.

This Is Our Life Support
Without our sponsors, we would not be able to finance 
the convention.  Various levels of sponsorships come with 
different features including advertising in the program 
book, recognition in monthly newsletter and on all 
promotional materials, plus some include free registration 
and exhibit space.
Sponsorship categories -  
$5,000  •  $3,000  •  $2,000  •  $1,000  •   $500

To be a Sponsor, Exhibitor, or Auction Donor and  to Register for the Convention, sign up online or email:
Western Hardwood Association

P.O. Box 1095, Camas, WA 98607 USA • 360-835-1600 • www.westernhardwood.org • wha@westernhardwood.org

Sponsors  •  Exhibitors  •  Auction Donors

Proper Recognition Given
We are looking for unique items for our silent and oral auction.  If you have a special 
item that you can donate for the benefit of the WHA, we would sincerely appreciate it.  
The famous Traeger grill has been secured for the raffle.  All income from the raffle, 
silent, and oral auctions help the WHA keep its vision statement commitment: 

Authoritative resource for a sustainable, profitable, and growing  
Western hardwood industry.

Western Hardwood Association
Annual Convention

August 18-20, 2015
World Forestry Center, Portland, OR




